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Buying, selling or remortgaging property can seem daunting.
Each process is stuffed with its own jargon making very sim-
ple concepts seem incredibly difficult.

While there is a lot to know it isn’t impossible. With the right
tools, knowledge and support, you can own your first proper-
ty, trade up for your dream home or save thousands on your
mortgage.

Over the course of this eBook, we will:

• Describe the process of buying a house and show you the
most often overlooked considerations.

• Demonstrate what you need to do to sell your house and
how to boost its value.

• Outline remortgaging your property and whether it’s the
right option for you.

• Provide practical advice on how to select a property so-
licitor

With the information in this eBook, we hope you feel empow-
ered to begin your property journey.
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Buying



Step-by-Step Guide to Buying
Property
Purchasing a house can often seem like an intricate and
mysterious process. However, when you break into smaller,
manageable pieces, you'll see it's not that complicated at
all.

1. Stick to Your Budget

Don't set your sights too high when starting your property
journey. Set a budget and stick to it. This isn't always easy,
but it is crucial. Three considerations you should make at
the outset are; any shares, stocks or investments; plus your
potential mortgage.

These will determine how much money a bank will be able to
lend you for o buy your house. Some people seek advice from
independent mortgage brokers. They often cover the entire
market and will be able to guide you through the process
safely.

Remember to factor legal fees and stamp duty into your
budget. Most people forget about these, but you will not be
able to complete the purchase without paying them.

2. Ensure Your Finances Are In Order

Make sure you carefully go through your finances. Any
reputable lender will go through them like a fine-tooth
comb. They will be providing you with a considerable
amount of money, so they must be confident that you can
pay the mortgage every month.

Make it easy for them so pay particular attention to missed
loan repayments, outstanding credit card debt or gambling
activities. Pay off any debts before you begin the process and
portray yourself as a sound investment.

If you are a first-time buyer, you will have a 90% limit applied to
the first €220,000 of property exceeding €220,000, with an 80%
limit on anything beyond this.
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When applying for a property loan, lenders will require you
to have mortgage protection, also known as life insurance.
This will ensure you for any theft or damage to your
property. Start this process early as it is often the most
time-consuming part of your application.

3. Find The Right Home For You

Finally, the fun bit! Looking around and exploring what's
available in your preferred area and what's realistically within
your budget is when it probably starts to feel real.

Before starting the search, make a list of your absolute
essential features, as well as a few wants on which you are
flexible. Doing this can help you decide which is the property
for you and make compromises where necessary.

Other priorities to consider are location versus space,
convenience versus garden and period features versus good
local schools.

4. Appoint A Solicitor

Congratulations! You've found the perfect home for you
that's within your budget. Now you must engage a solicitor
who will begin sale proceedings. They will be able to guide
you through the necessary paperwork and ensure they're
filed before deadlines.

5. Payment

When you receive purchase approval, you must pay a
booking deposit to the estate agent. This deposit ranges
from a few thousand to 3% of the total sale amount. It is
important to be ready to pay this substantial amount as a
down payment.

The booking deposit will be refunded if the sale isn't
completed. Once the deposit is completed, the estate agent
will issue the sales details to you, the seller and solicitor. It
will contain the full names and addresses of the relevant
parties, the sale price and the estimated closing date.

One element to keep an eye on is whether the property is
unencumbered. An unencumbered property is one free from
any encumbrances, such as creditor claims or debts. These
types of properties are straightforward to buy or sell.

One that has claims against it that are not the owner
can be harder to transfer or can have its use restricted
until the encumbrance is lifted. It is crucial to find out
about any hurdles and the effects they could have on the
sale.

6. Engineer Survey

An engineer should be instructed to carry out a structural,
planning and boundary survey.
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7. Contracts and Official Offer of Loan Received

Next, the contracts and copies of the title deeds will be
issued along with official notice of the property loan from the
lender. This letter of offer will lay out all the important details
of the agreement.

Make sure you fill out on the fields on the letter and sign it in
order for the loan to be processed.

8. Pay The Deposit and Sign The Contract

Your solicitor will carefully check the contract. If there are no
red flags, you should sign it and pay the contract deposit.
Usually, 10% of the purchase prices but can differ on newer
builds.

Your solicitor will duplicate all your documents and forward
them to the solicitor representing the seller.

9. Exchange of Contracts

Once the contracts have been exchanged, a legal binding
agreement is made between all parties, which is subject to all
the terms and conditions set out within the contract.

10. House Insurance

Property insurance will be required before you draw down
your loan. Your Bank/Broker will advise you on same.

11. Signing of The Deed

Stamp duty time limitations mean that the property
purchase deed must be signed quickly once the sale has
been fully completed.

12. Stamping and Registration

Your solicitor will then stamp the purchase deed and
mortgage, and the land registry or registry of deeds will be
registered. This process can take months even years,
depending on the circumstances of the property.

At this stage, you are now the legal owner of the house, no
matter how long it takes for the process to be finally
completed. Once registration has been achieved, your
solicitor is obligied and will return the title deeds to your bank
or building society. A marketable title of good standing will
accompany this.

Your solicitor will usually close your property sale file at this
point.



Additional Property Purchase Fees
Stamp duty on residential properties

Registration fee

Legal fees

No fixed rate, can vary from 1%-1.5% , plus 23% VAT payable.

Property Value (€) Stamp Duty (€)

Up to €1,000,000 1%

Over €1,000,000 2% on all value over €1,000,000

Property Value (€) Stamp Duty (€)

Up to €50,000 €425

€50,000 - €200,000 €600

€200,000 - €400,000 €700

Over €400,000 €800



Top 12 Most Overlooked Buying
Considerations

1. Ask about certified heating

Nothing can ruin a cosy winter evening like your heating giving up
the ghost. If spending the first winter in your new home wearing
ski jackets in bed sounds unappealing then it’s important to make
sure that the property you have your eye on comes with certified
heating.

Most houses with gas heating systems are subject to annual boiler
inspections. So don’t be afraid to ask the estate agent if you can
have a peep at the boiler. Check the sticker to see when the last
inspection was. No sticker is a bit of a red flag – so ask for a certif-
icate.

2. Use your ears to check noise levels

Don’t forget to take a break from chatting to the estate agent to
check out the noise levels. High daily noise levels can havea signifi-
cant impact on your quality of life. So, make sure that you get some
quiet time when viewing a property – particularly in the bedrooms.

Crack open a window too and listen for noise pollution that could
annoy the hell out of you further down the line. Some folks can han-
dle a lot of noise, while others might come to realise that living by a
busy road just isn’t for them.
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3. Be on the lookout for mould

Get a slight waft of damp? Or did small black spots on the ceiling
catch your eye?

Unfortunately this is a sign ofmould. If you employ a surveyor, they’ll
be able to point out most of the structural issues contributing to the
damp. But a home that isn’t well ventilated may have spots that
the surveyor doesn’t report.

Fixing mould related issues can be expensive, so check behind the
curtains and stick your nose in the under-stairs cupboard to deter-
mine if it might be an issue.

4. Test the water pressure

Water pressure is essential for a good shower. Getting dribbled on
is no way to start the day. Turn on the shower and see if it’s to your
liking. If not, you may have to spend a good chunk of change get-
ting it fixed.

5. Understand your full costs by accountin
for renovation

Many folks make the mistake of bidding on houses that appear to
be within budget but forget to factor in renovations. The total cost
may turn out to be far higher than they had planned to spend.

For example, if you spot a house for €350K in a nice part of town
where similar houses sell for €400k, you might be tempted to jump

on it. But factor in the price needed to get it up to modern stand-
ards and your total bill is €50K more than the other houses on the
street.

Make sure you have a very clear picture of what you’re willing to
spend, including all of the work required to get your property into
the condition you want it in.

6. Get an expert opinion on howmuch
renovation will cost

If you’re very keen on a particular property, it’s a great idea to bring
along an impartial builder or architect.

Family and friends are probably not the best wing-men because
too often they’re emotionally blinded to faults. A professional can
give you honest advice about the financial investment required.

Build it into your budget and if the numbers don’t add up, be pre-
pared to move on if required.

7. Remember that square footage isn’t everything

Bigger is not always better. Instead of size, it’s more important con-
sider how well the house suits your needs. Consider the proportions
and the layout.

Remember that you could potentially build an extension in the fu-
ture if space becomes an issue, especially if the property boasts a
garden or additional space to one side.
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8. Look for opportunities to add value to the
property

You can add extensions and improvements to the house that will
pay for themselves.

For example, the addition of a bedroom and a bathroom can add
value of your home.

Keep your eyes peeled for sufficient headroom in the attic space
which will allow you to convert it into living space further down the
line if you want.

9. Take a moment to do a planning search

All of the councils have a planning search tool that works by simply
typing in an address.

It’s very straightforward and you’ll see what developments are
planned for the area. If you’re thinking of building, you’ll easily find
out the precedents for similar work.

Also take a peek at your would-be neighbours’ homes to see if
they’ve had any building work done – ask them if you can have a
look at how it turned out.

10. Explore the neighbourhood
After your viewing, make sure to spend a little time strolling up and
down the streets surrounding the property. It’ll give you abetter feel
for what it’s like to live in that neck of the woods.

Keep your eyes and ears peeled for unsightly rubbish, bedraggled
gardens and untrained dogs barking. Have an idea of your limits
and don’t settle for less.

If you’re feeling cheeky, why not approach someone on the street
or in a café and ask them about the area? Friendly enough folk will
provide valuable insight into what it’s like to live there.

11. Determine howmuch light gets inside

Natural light is food for the soul, especially in the depths of an Irish
winter. Just like noise, light too can have a big effect on your mood.

Imagine moving into your new home, only to find that it’s too dim
inside on darker days. Devastating.

Estate agents are well versed on the impressions that light can
have on us. For this reason they’ll often have all of the lights turned
on. So don’t be fooled, turn them off and take in the spacewhen it’s
bathed in natural light only.

Remember to enquire about the sun’s path throughout the day too.

12. Electrical Survey
If purchasing a second-hand property an electrical survey of the
building should be carried out.



Selling



Step-by-Step Guide to Selling
Property
It is true to say that selling your home is somewhat of a
stressful process, with lots of possible outcomes before your
home is sold. You can lessen the stress and be prepared
with our 10 step guide to selling your house.

1. Value Your House

Knowing how much your property is worth is usually the
starting point to begin selling your house. Book a free
valuation with a local estate agent or checking the

Residential Property Price Register is step one.

Sign up to property portals and receive digital alerts about
houses for sale in your area. This can give an idea of what
the competition in your area looks like, the prices sought
and the most active estate agents in your area.

Some people also find it beneficial to attend viewings of
similar properties to get a real sense of the market.
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2. Prepare For The Legal Formalities

Conveyancing is the term used for the legal formalities
around selling a property. It can be complicated, so it's
essential to choose your solicitor early in the process.

You should be aware that often solicitors ask for a
percentage of your asking price as their fee.

A solicitor will also help you locate all the necessary
documents for sale with the deeds being the most
important. The deeds needed to sell your property will likely
be with the bank, the solicitor you purchased the property
with, or somewhere in your possession.

If you don't have them, you should expect delays from the
bank, and this is time you cannot afford to lose. It could cost
you a quick sale.

3. Pick An Estate Agent

Pick the brains of agents who are highly active in your
area. They will likely have some valuable
recommendations.

They should advise on what you need to do in order to
maximise the appeal and value of the property. If you've
spoken to a few agents, the average is likely the most
realistic asking price.

Make sure to request a breakdown of an agent's fees. It may
be possible to negotiate and incentivise them with a higher
fee if they achieve over a certain value for you.

4. Prepare Your Property

Bear in mind that buyers prefer a blank canvas. They will
have limited imagination for the potential of a property. Just
because you love your home doesn't mean anybody else
will.

Take preparing your home for sale as a chance to do a serious
clear-out. Get rid of any unnecessary furniture or appliances,
make sure your garden is neat and tidy and demonstrates
"kerb appeal."

You mainly want to highlight the amount of space and
light in your property and make it as easy as possible for
someone else to envision it as their dream home.

Consider arranging a condition survey and make it available
to all prospective purchasers so that any unforeseen issues
are frontloaded prior to the negotiation of the sale.
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5. Get A BER Certificate

You are legally required to have a Buildings Energy Rating
(BER) certificate when you put up your home for sale.

The idea behind the BER certificate is to provide complete
transparency of a property's energy performance to
potential buyers. A BER assessor will complete an appraisal of
the property who will submit the results to the Sustainable
Energy Ireland (SEI) who then issue a certificate.

6. Have Viewings

Be very flexible with regards to viewings for your potential
buyers; however, keep in mind that you want to present
your property in it's the best light.

Serious buyers will snoop during open viewings, so make sure
every nook and cranny has been looked over.

Don't hang around during the viewings. You don't need to
hear criticisms of your home, and you won't offer anything to
prospective buyers, except make them feel awkward.

7. Receive Offers & Negotiate

This isn't charity. Don't go below your bottom line unless you
have absolutely no choice. How you cope this will depend
on how close the offer is to the asking price, your timeline to
sell and your appetite for a longer negotiation.

When buyers start making offers, you can either accept one
or stand firm and wait for higher bids.
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8. Agree To Sell

After you accept a buyer's offer, they will pay a deposit as a
show of intent. This will be refunded if the sale is cancelled at
any stage before the contract signing.

It's highly likely the buyer will arrange a structural survey of the
property to head off any potential issues. The buyer's lending
institution will also organise a valuation.

9. Exchange Of Contracts

As soon as everything is in order, your solicitor will request you
sign the contract. The buyer signs first and then are sent back
to you to countersign.

The buyer then pays the balance of the 10% deposit.

10. Sale Completion

The sale is completed once all the legal documents are
signed, and the ownership of the property has been legally
transferred.

Your solicitor will arrange a suitable sale completion date,
after which the remainder of the sale will be transferred.



Top 10 Home Value Boosters

1. Give yourself a few weeks to get your home
ready

As a significant number of people selling their homes work
Monday to Friday, it can be hard to find the time to declutter
and start packing up, but it’s something that is crucial to give
time to.

You’re moving anyway, buy the boxes and the bubble wrap
now. Don’t put them in black bags and move them out of the
house and then repack them when you do move. Get rid of
the stuff that you don’t want, box up the stuff you are taking
with you and commit to it before you go to the market. Don’t
go to the market in a rush, you will lose out. If there’s a house
in the same area, in the same price bracket, in better condi-
tion, that will go quicker at the end of the day.

2. Don’t be put off if your home was undervalued

Often those selling up may feel like their home has been un-
derpriced, however this is all part of a well-established plan.
Most properties on themarket that sit unsold are simply over-
priced.

Auctioneers do go a bit lower and that can be offputting for
the client but they know what they’re doing. They know they
will get one or two interested parties that start bidding to-
gether and that’s when the house price then goes up. They
are experts in the area, leave them to it.
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3. Consider renting furniture

A big part of selling your home is enabling prospective buyers
to see themselves living in your home, something that be-
comes very difficult without furniture – which is a service that
home stagers can provide.

It’s very hard to sell a house that is vacant where there’s no
furniture because when the clients or prospective buyer visits
the property, there are no memories, there are no feelings.
There’s nothing to take away with them. While it is an invest-
ment to hire the furniture for two or three months, it is likely
you will get that back in your asking price. You want to per-
spective buyers to come in and say ‘wow, I could live here.
I could see my children playing in this room. I could see us
having dinner here’.

4. Put away your family photos

Although it can be a pain, removing photos and other per-
sonal items is a must. Take down the magnets and the chil-
dren’s art, it just adds to the cluttered feeling for the prospec-
tive buyer.

People are naturally nosy, they will open your fridge, they’ll
look in your wardrobe, merely to see if there’s enough storage
in it. You don’t need to empty the wardrobes, just tidy them,
make sure a shoebox is not going to fall on their head. It gives
the impression that there’s not enough room. They appreci-
ate that you’re living in it but they just don’t want to see your
clutter.

5. Don’t underestimate how nosy people will be

Within the fifteen minutes that people view a home, it is im-
portant to impress from the minute they step in the gate.

Focus on basic things like cutting the grass, repairing the let-
ter box and broken gates. First impressions are huge. Cou-
ples often spend a Sunday afternoon looking at houses and
it could be the difference in getting them in the door. Don’t
leave your bins full of rubbish outside. Just hide them for the
day that’s in it.

Don’t leave laundry in the laundry basket, don’t leave food in
the fridge. People who do go that extra mile do benefit from it
but it does take time.

6. Your kitchen and bathroom need to be in top
nick

If there are areas that have fallen into disrepair, you might
want to think about renovating before you sell. Some simple
improvements can increase the selling price of your homeby
thousands.

If the kitchen is in need of repair or the doors are loose or the
bathroom looks in bad repair, it could potentially be a turn off.
Definitely try to maximise those areas because people can
move in and put their own stamp on it a year later but if they
feel there’s more move-in repairs they are likely to be put off.
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7. Choose neutral colours if you’re repainting

If there are rooms in your home that have laid neglected, now
is the time to paint. Remember, a buyer wants to see how
great your property looks, not how it could look after a lick of
paint.

Grey is very on-trend at the moment. Opt for neutral colours.
It has to appeal to a universal style so you must be careful
to pick neutral, off-whites that make your home seem bright
and clean.

8. Put away your toaster and microwave
(yes, really!)

An important thing to remember before viewings is to make
the most of the space you have in each area, and this may
mean removing appliances.

Remove the toaster, kettle and even the microwave if it’s sit-
ting on the counter. Show the space – you’re not selling your
stuff, you’re selling the space.

9. Hide your toiletries (even your toothbrush!)

Bathrooms are an easy location both to impress and to lose
points with a prospective buyer.

No toy ducks, no children’s toys, it has to be nice and clean.
So white towels, a nice soap, no toothbrush, no toothpaste, no
personal items. Don’t leave the laundry basket with clothes in
it, even with the lid on. They want to go away with nice mem-
ories so it must be spotless.

10. Use light-coloured bed linen
(and lots of pillows)

Within the bedroom, it’s easy to make the space seem cosy
with the right colours and accessories.

Go with white or cream bed linen and loads of pillows to give
that luxury feel. There’s nothing worse than two flat pillows.
It looks better in photographs. I would go with at least four
pillows on a double bed. I would add an additional throw for
colour. With darker bed linen, the room can appear smaller in
the photograph.



Remortgaging



Step-by-Step Guide to
Remortgaging
The legal process for switching amortgage or a re-mortgage
is straightforward but does require the services of a Solicitor.

Once you have identified the best value mortgage either by
using a broker or approaching the banks directly you are
obliged to complete the loan application form and return it
with the supporting documentation e.g. bank statements /
pay-slips / id etc.

This is the reason why so many people give up. However,
once you are approved, the hard work is done and you can
save thousands.

As part of the loanapplication, you have to identify your Solic-
itor. At this point, you should ask your Solicitor to start working
on your behalf. Your Solicitor should do the following:

1. Provide you with an estimate of the costs;

2. Send you an authority to take up the Title Documents from
the current lender; The Solicitor will need to know the fol-
lowing to prepare that authority:

• Name and addresses of mortgage holders;
• Name of the current lender;
• Mortgage account number;
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3. When the loan is approved, the loan offer will be sent di-
rectly to the Solicitor with a loan pack.

4. Complete the documentation and request that you call
into the office to sign the documentation:

• Accept the loan offer;
• Authority to act on behalf of the bank to put the

mortgage in place;
• Mortgage document(s);
• Family Home Declarations;
• Assignment of the life policy;

5. Comply with any special conditions in the loan offer;

6. The Solicitor then carries out searches against the proper-
ty, arranges to draw down the new mortgage and pay off
the old mortgage;

7. Prepare a statement of account and pay any surplus
funds to you;

8. Register the vacate (discharge) of the old mortgage and
record the new mortgage in the Land Registry or Registry
of Deeds;

9. Send the Title Documents to the bank to be held until the
mortgage has been paid off.



Why you Should Remortgage your
Property?
1 in 5 people could save moneyon their mortgagesby switch-
ing (according to research findings released by the Central
Bank of Irelandonmortgage switching). Surprisingly, only one
in ten of mortgage holders switch! The people that do switch
it’s usually because:

Their current fixed deal is up for renewal:

Most fixed deals last 2-5 years, after that you are put on the
lender’s standard variable rate; there’s likely to be better rates
on themarket. Start shopping around 2-3months before your
rate ends.

They want to move from interest-only to repay-
ment:

Interest only, as the title suggests is only paying back the in-
terest on the money borrowed, with a repayment mortgage
you pay back both interest and the capital amount borrowed
over the term. Your lender generally will do this transaction for
you without the need for a remortgage.
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They want to be able to make overpayments:

Maybe you recently found yourself in favourable financial cir-
cumstances, for example, a pay rise or lucky enough to win
some lotto money! And now you want to pay off some ex-
tra on your mortgage but your current lender won’t accept
a large overpayment; it might be time to shop around (re-
member to check for the exit penalties).

• They want to borrow more money, maybe for renovations
or an extension.

• They want to be at a better rate than you are currently on.

You could save thousands

Tens of thousands of euro could be saved: switching from
a 4.5% rate to a 3.5% rate on a 20-year €300,000 mortgage
could save you nearly €160 a month. Over the lifetime of a
loan, which can add up to tens of thousands of euro in sav-
ings! Ona €250,000mortgage, over a 20-year period, the po-
tential lifetime savings are €22,800.

Some lenders have special offers to help cover legal fees
when switching.

Reasons for not switching

Research shows 44% of mortgage holders said that they “had
not switched mortgages as they thought the process would
be too complex”. Other reasons are not knowing how much
money they could save, finding it difficult to compare mort-
gages or thinking that switching takes too long. The Central
Bank of Ireland is now tackling this perception through new
transparency rules for lenders.

But, the majority of people who do switch have a positive ex-
perience. If your current mortgage rate is over 3.4% it’s worth
switching if you can.

What are the newmeasures that will make switch-
ing easier?

The Central Bank of Ireland is introducing changes to the 2012
Consumer Protection Code, to help consumers make sav-
ings on their mortgage repayments, provide additional pro-
tections to those eligible to switch, and facilitate mortgage
switching through enhancing the transparency of the mort-
gage framework. The new measures will be effective from the
first of January 2019.
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But wait, a few things to consider first

Your loan to value ratio (LTV) how much mortgage you have
in relation to how much your property is worth. The percent-
age you own is your equity — this is a key consideration be-
fore remortgaging.

Let’s say you bought your home for €200,000 and took out a
repayment mortgage of €170,000. At the time of purchase,
this would give you an LTV of around 85%. The best deals on
remortgages tend to be available to people with an LTV of
60% or less.

Negative equity (an unfortunate consequence of the credit
crunch) is when you owe more on your mortgage than your
property is worth. Generally, lenders won’t approve your ap-
plication if you are in negative equity.

When it may NOT be a good idea to remortgage

• If you’re lucky enough to have a debt of less than €50,000,
any savings made are not likely to be worth making the
move.

• Sometimes the cost of freeing yourself from your current
deal exceeds the value of the savings, due to a large early
repayment charge (exit fee).

• Your home value has dropped.

Most Common Mortgage Types

Fixed Mortgage

Fixed rates are a lot less complicated than variable rates but
in turn are a lot more restricted. A fixed rate means that your
interest and monthly repayments are fixed for a predeter-
mined time, usually, over 1-3 years but they can go up to a
maximum of 10 years. A fixed rate offers peace of mind to the
customer because it means that your rate definitely won’t go
up in that time. Unfortunately, your rate also definitely won’t
go down which means you might miss out on lower interest
rates and lower repayments.

It’s also important to note that there are a lot of fee penalties
associated with fixed rate mortgages. You might be subject
to penalties if you decide to move to a variable rate, if you
want to switch lenders, re-mortgage or pay off all or part of
your mortgage.

Variable Mortgage

Variable rates are subject to change, meaning that the in-
terest rate can go up or down subject to a variety of factors.
Unpredictability might not be the most attractive option for
those looking for stability but it’s important to know that vari-
able rates offer the most flexibility. Variable rates allow you to
top up, extend or pay extra off your mortgage without having
to pay any penalties.
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I’m eligible to switch, nowwhat?

If you’re eligible to switch:

• Compare all mortgage providers, you can get a good
summary of current mortgage rates online. Or ask a mort-
gage broker to do this for you, the fee could be up to sev-
eral hundred euro but it will save you time and they will
offer you impartial advice.

• Bring the following information with you to the broker or
bank: ID e.g. passport, Bank statement (usually 6 month),
Proof of address, Salary certs, usually 3 months, P60.



Selecting a
Property Solicitor



Whether you are buying, selling or remortgaging, your solici-
tor will be by your side at every stage and you need to make
sure you have a legal expert you can count on. Whenmaking
your selection keep the following in mind:

1. By and large the conveyancing process which involves
the transfer of legal titles is standard throughout Ireland,
but what can make the difference is a proactive, engaged
and experienced solicitor who has been through the pro-
cess countless times.

2. If you are buying a property at the same time as you are
selling your existing one it makes sense to appoint the
same solicitor for both transactions. This should result in a
more efficient faster process.

3. Beginby seeking recommendations from friendsand fam-
ily and search online for property solicitors in your area.
Narrow down your search to three and there are three key
questions you need to ask:

• Has the firm got a dedicated conveyancing department
and if not, what level of experience do they have? Keep
in mind that a firm with a dedicated department will
likely result in a smoother process, but a strong personal
relationship with a solicitor you trust is paramount.

• Howdo they calculate their fee? Note that some solicitors
charge a flat fee and some charge a percentage of the
sale price so make sure your confirm this with them in
advance.

• What can you do from your side to ensure a smooth
process? An experienced solicitor will make you aware of
what pieces of information and documents you need to
gather to get the process started.
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It is also highly recommended to seek out a conveyancing
solicitor for remortgaging. Doing this will give you the peace
of mind that all the details have been accounted for, pro-
tecting you legally and financially, while ensuring the sale or
remortgage goes ahead quickly and smoothly.

• Your solicitorwill obtain the deeds from your oldmortgage
provider.

• They will examine the title to the property to make sure
that it is in order and canprovide sufficient security to your
new lender.

• They will guide you through the details of your new offer.

Remember it is well worth the expense to have it done prop-
erly, and if it is done by a professional you’re a lot more likely
to have the mortgage accepted by the lender.

The importance of choosing a property solicitor is often over-
looked but the right choice can go a long way to ensuring
your sale, purchase or remortgage goes smoothly.
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Plan Your Property
JourneyWith Us
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Whatever stage you are at on your property journey, we un-
derstand that you have needs and priorities. Whether you are
buying your first home, trading up to your dream property, or
looking to make major savings on your mortgage our team
is dedicated to taking care of everything for you. Your con-
veyancing transaction is likely to involve one of the largest
investments you’ll evermake, therefore, it is essential that you
get the best team on your side to get everything over the line
successfully and on time, with a minimum of hassle and no
drama.

We are located in

15 South Terrace | Cork | Ireland
Cork

Ormond Building | 31-36 Ormond Quay | Dublin 7 | Ireland
Dublin

20 The Crescent | O’Connell Street | Limerick | Ireland
Limerick

Email | info@sweeneysolicitors.ie

Freephone | 1800 246442

It goeswithout saying that you need a teamof specialist con-
veyancing legal experts on your side to make sure everything
is done correctly and when it needs to make. But we believe
that you are also entitled to an amazing customer service ex-
perience as part of the process. And that is the winning com-
bination that we have put together for you.


